
K.S. Gopinath
Flat 5-B6, Ganga Ishaana Apartments, 200 Feet Inner Ring Road, Retteri Junction, Kolathur, Chennai 600099, India

MOBILE: +91-98407 52128
email: gopi_chn@yahoo.com 
Curriculum Vitae
Innovative and Motivated Management professional with a track record of directing Branch operations, Marketing, Sales, HR and Logistics; backed by more than 18+ years of rich experience in varied organizational levels
Current Job Profile

Managing Partner 
 




 Aug 2019 – Sep 2024
Modern Steel Corporation

(Wound Up by Sep 2024)

· Wholesalers and Importers of MS Pipes / MS Rods / MS Plates supplying to the tier II sellers across TN, AP, KAR, KER and Telengana.
Branch Manager
Rx Infotech P. Ltd.
June 2016 – June 2019
· Responsible for the entire Branch as Branch Manager of Chennai and NASA, handling Chennai & NASA Markets (Vellore / Villupram / Pondicherry / Cudallore etc., and other B & C class cities) based out of Chennai with a team of 4 sales and 5 back office manpower for Lapcare range of Laptop and Desktop Accessories including Laptop Batteries, adapters, Screens, Desktop accessories like Motherboard, SMPS, Toners Cartridges, Laptop and Desktop memories etc.,.  Handling more than 300 channel partners across the given location with the sales team.  Responsible for the revenue target / Accounts Receivables / Inventory and reporting to the RSM and CEO at HO.
Previous Assignments
Sales Manager (Chennai) 
 



 Dec 2012 – Nov 2015
Compuage Infocom Limited

· Responsible for the entire Branch as Branch Manager of Chennai and NASA, handling Chennai & NASA (Vellore/ Villupuram / Cuddalore / Chidambaram/ Neyveli/ Virudhachalam / Tiruvannamalai and other locations nearby Chennai) based out of Chennai with a team of 7 sales people and 10 back office manpower for Adata / Asus Laptops / AOC / Creative / Edifier / Linksys / Cisco / HP Printers, Supplies & TFT / K7 Antivirus/ Microsoft Hardware / Numeric / Foxconn / Liteon / Relicell Batteries /Toshiba Memory & Kingston memory products / Toshiba Laptops and other brand of hardware components.  Handling around 200 channel partners across the given location with the sales team.  Responsible for the revenue target / Accounts Receivables / Inventory and reporting to the Zonal Manager, Business Managers, MD & CEO at HQ.
Branch Manager  (Tamil Nadu & Kerala)
Oct 2007 – Nov 2012
Roop Technology P. Ltd., Chennai

[National Distributors for View Sonic Display Solutions, Dell Vostro Notebooks and DALI Security products, Philips Multimedia & PC Input products]
· Handled Tamil Nadu and Kerala regions with a team of 3 sales people & 2 back office staff and responsible for the overall Sales planning, projection and achieving Targets for, View Sonic TFTs & Projectors, Dell Vostro Laptops, Dali range of Security products, Philips Multimedia & PC Input products, and  Admin, Operations, Logistics and Accounts Receivables for the given region. 
Senior Branch Manager 
June 1999- Sep 2007
Neoteric Infomatique P. Ltd., Chennai (Sri Lanka)
[National Distributors for Apple, HP, Asus, Benq, Logitech, Kodak, Logitech, Samsung, Hitachi, Umax, Iomega, Wipro etc.,]
· Handled a team of 12 Sales Associates & 10 Back office personnel and driving business and also heading the branch for Finance, Admin, Operations and Logistics management. 

· Broad based the Channels in C & D Class Cities

· Independently set up the Sri Lankan, Coimbatore & Madurai Branch Operations
· Handled a team of 6 Sales Associates and driving business and also heading the branch for Admin, Operations and Logistics management for entire TN reporting to GM Sales. 

Sr. Sales Executive
April 1997 - May 1999
Kankaria Computer Links, Chennai-India

· Took care of the channel business for one of the top IT Channel Partner in Chennai for Samsung, Intel, Samtel, Kobian and Logitech range of products. 
Handled Job Profile
· Independently setup and successfully operated the Tamil Nadu & Sri Lanka profit center, directing Sales, Operations, Marketing, Service, Logistics, Retail Showroom (Both I T & Non-IT), Corporate Sales and report to VP, Director and MD
· Independently setup the Sri Lankan Sales Operations reporting to Singapore Office

· Managed distribution of IT products from vendors like Samsung, View Sonic, HP, Lenovo, Umax, Kobian, Matrox, Dell, Linksys, Cisco, Compex, Philips, Genius, Apple, Kodak, Asus, Benq and Logitech etc. 
· Accountable for corporate planning at various levels as well as planning and budgeting for Marketing, Sales and Purchase 
· Developed a broad client base consisting of 300+ active channels, dealers, resellers, Sis, OEMs and Corporate clients; involved in DDF analysis and Credit appraisal of channels

· Engaged in proactive marketing to kill the competition – develop sales strategies and execute them effectively : implement road shows, channel meets and sales schemes

· Supervise Finance and Accounting activities – direct staff receivables management, cash handling, banking, credit controls, Inventory and Operations Management etc.

· Established a strong reputation in the market and won 2nd position in South Indian market (whilst at Neoteric)

· Regular visits to locations like Madurai, Coimbatore, Trichy, Tirunelveli, Salem, Pondy, Vellore and other Tamil Nadu Upcountry and Kerala markets to meet the Channels and address their issues

· Key person to conduct channel Meetings at the locations handled.
Key Strengths
· Comprehensive hands on working experience across all areas of business administration –  winning accolades for work performance at various organizational levels

· Remarkable relationship and Team building skills within the organization, backed by open and transparent communications and a flexible approach to management

· Innovative thinker with strong analytical abilities

· Exceptional customer relationship management abilities, supported by a track record of establishing and maintaining long term professional associations

· Established reputation for integrity and honesty, enjoying the trust of the colleagues  as well as the management: always working for the company’s good

· Communication abilities in English, Tamil, Telugu and Malayalam: IT savvy
Achievements

· Increased the Partner base from less than 100 to more than 300 for Lapcare product range in Chennai and NASA market by appointing area wise distributors in 6 months time and launched and positioned new products like Motherboards, Toners and SMPS and increased the volume in less than 2 quarters
· From a mere couple of lakhs biz., of Lenovo options, increased it to 25 Lakhs / month in 6 months time
· Increased the sale of View Sonic TFTs in given region from 300 units to an average of 3000 units after taking over the responsibility in 1 year’s time.
· Worked with Corporate / Educational Customers for B2B for View sonic Projectors  
· The most outstanding performer in Logitech sales in all India level for the FY 2003-04 from Logitech

· Established Market for LANBIT UPS in TN Market when launched in FY 2001

· The Apple Champion for the FY 2001-02 from Apple Inc

· Due to consistent performance at the branch level with Neoteric, got promoted as the Regional Manager for Sri Lankan operations in the 2003-04 to start up the operations
· Attended 8 days Leadership development training program called “Leadership Conclave” conducted by one of the reputed Management Trainer from Mumbai, Mr. R. Srinivasan at Mumbai.

· Awarded the best Branch (Runner-up) and best Branch Manager for the year 2002-03 by Neoteric Infomatique P. Ltd.,

· Awarded the Best Sales Associate for Logitech across the Country in the Year 2003.

· Got promoted as Regional Manager, Sri Lanka at Neoteric for consistent performance in Tamil Nadu region.
Academic  Review
· Higher Diploma in Software Engineering, Aptech

· Bachelor of Business Administration, University of Madras – Pursuing
Personal Data

· Date of Birth
28th July, 1973

· Gender
Male

· Nationality
Indian

· Marital Status
Married
Place: Chennai
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