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NETHIKAR KARAN LAL

12-1-311/1, Lalapet, Secunderabad, Telangana – 500017

Mobile: +91 9177478606, 9177528473; E-Mail: nethikarkaranlal@yahoo.com; Date of Birth: 21st August, 1983


STRATEGIC BUSINESS DEVELOPMENT │ SALES & MARKETING │ CHANNEL MANAGEMENT & NETWORK EXPANSION
· Offering an impressive experience of 6+ years in repeatedly producing sustained revenue and turnaround growth
· Can be headhunted for a managerial level position across any functional sectors with an organization of repute
· Expertise in Corporate Sales (System Integrators, IT & Hardware, Audio & Video, Home Automation and Government projects)

summary of skills
Seasoned and versatile management professional with cross-functional experience across reputed business establishments, specialized skills in Sustainable Business Growth, B2B Sales, Commercial Strategies & Tactical Marketing Planning, Product Management, Channel Management, Market Mapping, Research & Analysis, Revenue Enhancement, ROI Accountability, Implementing Promotional Activities/ Tools, Marketing Campaigns Management, Client Relationship Management, Liaison & Coordination, Strong Negotiations Skills, Training & Development and Team Management. 
Currently spearheading as Regional Sales Manager (Telangana & AP) with AIRPRO TECHNOLOGY INDIA PVT.LTD   
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· Expertise in creating, developing & executing innovative Sales & Marketing/ Business Development Plans & Strategies together with designing, consolidating & improving organizational processes. 
· Proven ability in devising & effectuating Go-to-Market Strategy with accountability of launching new product/ business, strategizing & winning deals, liaising with key stakeholder and partnering with cross-functional teams.
· Rich experience in driving revenues through innovative and focused Channel Development strategies. 
· [image: image4.jpg]


Handling the task of development of channel partners to enable a wider access to customers and better customer relationship management. 

· Building strategic alliances with channel partners through effective relationship management.

· Expanding the distribution infrastructure and appointing new partners in untapped markets. 
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Highly skilled in forecasting monthly/annual sales targets; conceptualizing and implementing innovative plans for accomplishment of targets for the assigned territories.
· Well versed in identifying timely and relevant market and competitive insights, mapping market trends and develop deep insights into opportunities and threats. 

· Outstanding instructional, interpersonal and business/ communication skills with the experience required to remain highly focused on achieving bottom line results while formulating advanced business solutions.
CAREER HISTORY
AIRPRO TECHNOLOGY INDIA PVT. LTD │ since Feb-2020
Regional Sales Manager (Telangana & AP) 

· Responsible for handling sales operations of SMB Business products like  Aces point, POE Switches, L2 & L3 Switches, Outdoor Aces point and Complete Home WI-Fi Solutions.

· Providing a new direction and thought leadership to the team, developing & implementing product management strategies while managing overall profitability of the operations.
· Maintaining active interaction with existing key accounts to rebuild confidence ensuring prolonged retention. Exploring new business opportunities through systematic prospecting to generate business enquiries.
· Key contributor in organizational development & growth, employee welfare & culture building of the company and strategic decision making processes.
· Responsible for driving entire product management operations with final accountability to realize revenue and profitability objectives; rolling out innovative strategies to capture and retain a respectable market share in competitive business scenario.  
· Evaluating and pursuing business opportunities as per targeted plans & achieving targeted market share. 

· Ensuring successful accomplishment of set business targets in the face of growing competition. Ability to bring out USPs of all products and services to achieve higher sales realization value.

· Segment Handling: Audio & Video, Corporate, ISP’s, Office Automation, Lighting solutions partners and Channel Partners in the market.
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TENDA INDIA PRIVATE LIMITED │ since Jun’18
Area Sales Manager (Telangana & AP) 

· Responsible for handling sales operations of SOHO & SMB Business products like wireless routers, 3G/ 4G Routers/AC Routers, Aces point, POE Switches, L2 & L3 Switches, Outdoor Aces point and Complete Home WI-Fi Solutions.

· Providing a new direction and thought leadership to the team, developing & implementing product management strategies while managing overall profitability of the operations.
· Maintaining active interaction with existing key accounts to rebuild confidence ensuring prolonged retention. Exploring new business opportunities through systematic prospecting to generate business enquiries.
· Key contributor in organizational development & growth, employee welfare & culture building of the company and strategic decision making processes.
· Responsible for driving entire product management operations with final accountability to realize revenue and profitability objectives; rolling out innovative strategies to capture and retain a respectable market share in competitive business scenario.  
· Evaluating and pursuing business opportunities as per targeted plans & achieving targeted market share. 

· Ensuring successful accomplishment of set business targets in the face of growing competition. Ability to bring out USPs of all products and services to achieve higher sales realization value.
· Segment Handling: Audio & Video, Corporate, ISP’s, Office Automation, Lighting solutions partners and Channel Partners in the market.
· Achievements
· Successfully completed 10 hard disk scheme and Helmet scheme (June 2019, Sep & Oct 2019).

· Received Best Presentation award from all India level (Business operation and growth in AP & Telangana), 2019
· Felicitated with Best award AC Series router growth in Hyderabad region - April-2019
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TP-LINK INDIA PVT. LTD. │ Jun’17 – Apr’18
Area Sales Manager (Telangana & AP)


· Responsible for handling business sales operations for SOHO products like Wireless Routers, Sim based, smart bulbs and 3G/ 4G Routers.  

· Proven credentials in exceeding objectives in the areas of product portfolio management with focus on revenue growth and profitability increment. 

· Skillfully conceptualized and implemented marketing plans with focus on effectiveness through marketing and execution excellence and other promotional activities.

· Actively involved in planning and implementing Strategies, Budgets and Business Solutions for meeting organizational requirements and growing business needs.
· Implemented market & competitive intelligence and network expansion strategy, on-boarded channel partners, steered secondary sales and ensured development of the existing retailers.

· Responsible for strategy formulating to increase market spread, penetration, market share & brand value. 

· Identified new product application areas & explored new markets. Accountable for Strategy Implementation, feedback & control: Conducted sales review meetings with the team & management. 

· Instrumental in the preparation of yearly budgets, target setting for individual team members, team’s performance appraisals. 

· Kept updated information on competitor’s product, activities & market share, available price points & all information wrt. Marketing Database.
· Achievements:

· Successfully finalized a deal of Rs. 1.5 lakhs of 'Seagate Hard Disk' with Channel Partners (Oct 2017).
· Successfully finalized a deal of Rs. 15 lakhs of 'Tplink Archer Series Thailand Scheme' with Channel Partners (Jan 2018).
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MSECURE DATALABS │ Oct’15 – Jun’17

Business Development Manager (Telangana & AP)

· Responsible for managing the sales of software range of products in AP and Telangana.

· Played a key role in vision building and goal setting along with client relationship management.

· Actively involved in planning and implementing Strategies, Budgets and Business Solutions for meeting organizational requirements and growing business needs.
· Formulated & implemented strategies/ policies and reached out to the unexplored market segments for business expansion while gathered market intelligence, tracked competitors’ activities and provided valuable inputs.  
· Evaluating and pursuing business opportunities as per targeted plans & achieving targeted market share. 

· Successfully achieved the sales targets, demonstrated expertise in marketing administration activities including planning budgets, setting targets and team management.
· Achievements
· Successfully executed various schemes such as Mobile J5 scheme – 20 active(Aug 01 to sep30-2016)
· IPad mini- 2 schemes – 4 partners( Oct to dec-2016)
· HP1020 Printer Scheme-10 Partners(Jan to March-2017)
· Honda Activa schemes for channel partner (Jan - April 2017). 



TP - LINK INDIA PVT. LTD. │ Jun’14 – Sept’15

Sales Executive

S V ELECTRONICS LTD. (IT DISTRIBUTOR) │ Jun’12 – Jan’14

Product Manager 

SONY VAIO LAPTOPS, ANDHRA PRADESH │Apr’07 – May’08

Sales Manager (off role)

EDUCATION CREDENTIALS
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Master’s in Science (International Business & Management), 2009

University of Bedfordshire, London 

Master’s in Business Administration (Marketing & Finance), 2007

ICFAI University, Hyderabad

Bachelors in Science (Computer Science), 2005

Andhra Vidyalaya Degree College, Osmania University, Hyderabad
Technical Skills: C, C++, RDMS, Oracle & .NET, MS Office, Microsoft Windows and Internet Application
Academic Projects:

· Conducted Elections Exit Polls for TV 9 in association with March Marketing Consultancy

· A study on Just in Time cycle for United Spirits Ltd. in Hyderabad

· A study on Global Marketing for Titan Industries Ltd. in Hyderabad

Training Attended: Certified Ground Staff, from Avalon Aviation Academy
PERSONAL DETAILS
Languages Known: Hindi, Telugu and English 
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